
A preliminary prospectus and an amended and restated preliminary prospectus containing important information relating to the securities described in this presentation has been filed with the securities regulatory authorities in each
of the provinces and territories of Canada. A copy of the amended and restated preliminary prospectus, and any amendment, is required to be delivered with this presentation. The amended and restated preliminary prospectus is
still subject to completion. There will not be any sale or any acceptance of an offer to buy the securities until a receipt for the final prospectus has been issued. This presentation does not provide full disclosure of all material facts
relating to the securities offered. Investors should read the amended and restated preliminary prospectus and the final prospectus and any amendment for disclosure of those facts, especially risk factors relating to the securities
offered, before making an investment decision.
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Disclaimer

FORWARD-LOOKING INFORMATION
This presenta+on may contain “forward-looking informa+on” within the meaning of applicable securi+es laws in Canada. Forward-looking informa+on may relate
to Pinnacle’s future financial outlook and an+cipated events or results and may include informa+on regarding its financial posi+on, business strategy, growth
strategies, budgets, opera+ons, financial results, taxes, dividend policy, plans and objec+ves. Par+cularly, informa+on regarding the Company’s expecta+ons of
future results, performance, achievements, prospects or opportuni+es or the markets in which it operates is forward-looking informa+on. In some cases, forward-
looking informa+on can be iden+fied by the use of forward-looking terminology such as “plans”, “targets”, “expects” or “does not expect”, “is expected”, “an
opportunity exists”, “budget”, “scheduled”, “es+mates”, “outlook”, “forecasts”, “projec+on”, “prospects”, “strategy”, “intends”, “an+cipates”, “does not an+cipate”,
“believes”, or varia+ons of such words and phrases or state that certain ac+ons, events or results “may”, “could”, “would”, “might”, “will”, “will be taken”, “occur”
or “be achieved”. In addi+on, any statements that refer to expecta+ons, inten+ons, projec+ons or other characteriza+ons of future events or circumstances
contain forward-looking informa+on. Statements containing forward-looking informa+on are not historical facts but instead represent management’s
expecta+ons, es+mates and projec+ons regarding future events or circumstances. If any of the opinions, es+mates or assump+ons underlying the forward-looking
informa+on prove incorrect, actual results or future events might vary materially from those expressed in the forward-looking informa+on. The Company has no
obliga+on or undertaking to update or revise any forward-looking informa+on whether as a result of new informa+on, future events or otherwise, except as
required under applicable securi+es laws in Canada. Actual results and the +ming of events may differ materially from those an+cipated in the forward-looking
informa+on as a result of various factors, including those described in “Risk Factors” which are described in the Company’s Annual Informa+on Form (“AIF”) filed
on SEDAR on March 27, 2018.

We cau+on that the list of risk factors and uncertain+es is not exhaus+ve and other factors could also adversely affect our results. Readers are urged to consider
the risks, uncertain+es and assump+ons carefully in evalua+ng the forward-looking informa+on and are cau+oned not to place undue reliance on such
informa+on. See “Forward-looking Informa+on” and “Risk Factors” in the Company’s AIF filed on SEDAR for a discussion of the uncertain+es, risks and
assump+ons associated with these statements.
NON-IFRS MEASURES
This presenta+on makes reference to certain non-IFRS measures. These measures are not recognized measures under IFRS, and do not have a standardized
meaning prescribed by IFRS and are therefore unlikely to be comparable to similar measures presented by other companies. Rather, these measures are provided
as addi+onal informa+on to complement those IFRS measures by providing further understanding of our results of opera+ons from management’s perspec+ve.
Accordingly, these measures should not be considered in isola+on nor as a subs+tute for analysis of our financial informa+on reported under IFRS. We use non-
IFRS measures including “EBITDA”, “Adjusted EBITDA”, “Adjusted EBITDA per Metric Ton”, “Adjusted Gross Margin”, “Adjusted Gross Margin per Metric Ton”,
“Adjusted Gross Margin Percentage” and “Free Cash Flow”. These non-IFRS measures are used to provide investors with supplemental measures of our opera+ng
performance and thus highlight trends in our core business that may not otherwise be apparent when relying solely on IFRS measures. We also believe that
securi+es analysts, investors and other interested par+es frequently use non-IFRS measures in the evalua+on of issuers. Our management also uses non-IFRS
measures in order to facilitate opera+ng performance comparisons from period to period, to prepare annual opera+ng budgets and forecasts and to determine
components of management compensa+on. As required by Canadian securi+es laws, we reconcile these non-IFRS measures to the most comparable IFRS
measures in our Management Discussion & Analysis for the fiscal fourth quarter and year ended December 29, 2017.
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Our Company

8¹ production facilities, 1 facility in development and a 
wholly-owned port terminal in BC

$5.4 billion of contracted backlog under long-term 
contracts with large utilities

Lowest quartile cost supplier

Facility Network

Management team that drives continuous 
improvements and delivers industry-leading safety

3rd largest industrial pellet producer in two strategic fibre baskets in a rapidly growing global market

Annual capacity4 of approximately 2,217,000 MTPA 

1. Includes Aliceville facility, the acquisi7on of which is expected to close in October 2018
2. The Aliceville facility, Houston facility, Lavington facility, and Smithers facility are par7ally-

owned facili7es.
3. Pinnacle is not the owner of Fibreco or Mobile
4. Includes wholly-owned, par7ally-owned and in-development facili7es (please refer to the 

Annual Informa7on Form filed March 27, 2018 for further detail). Includes addi7onal 
270,000 MTPA from Aliceville facility

5. In Q2 2018, Entwistle entered into commercial produc7on
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CAGR 2013A - 2016A: 11.1%
CAGR 2016A - 2021E: 17.7%

Potential demand is significantly higher than current operating capacity

Global Industrial Wood Pellet Demand (millions of MT per annum)  

Source: Hawkins Wright —The Outlook for Wood Pellets, No. 13, Quarter 3 2017.

• Potential demand for pellets is expected to more than double from 2016 to 2021
• European potential demand expected to be primary growth driver through 2021; Asia forecast to drive potential 

demand growth beyond 2021, largely driven by Japan
• By 2026, Hawkins Wright believes that global production capacity of pellets will need to almost double to meet 

expected potential demand, requiring 18.6 million MTPA of additional production capacity

The industrial wood pellet industry is experiencing an extended period of rapid demand growth

20.9M MT 
Current 
Capacity

Industry Growth

Japan
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Aliceville Facility Acquisition

30%70%
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Pinnacle’s entry into the key US Southeast fibre basket

Aliceville Facility Acquisition

• Platform asset sets up Pinnacle for growth in region, 
both with Westervelt and other potential fibre
partners

• Capacity of 270,000 metric tonnes: 210,000 
contracted under long-term off-take contract; 
remainder to be sold through Pinnacle’s contracted 
backlog

• Long-term fibre supply agreements in place, including 
Westervelt sawmill

• Facility implementing long-term contracts for wood 
fibre residuals

• Leading partner with dedication to safety, quality 
operations and environmental responsibility

• No need for an expensive shipping terminal, as the 
pellets travel by barge down-river to Mobile, where 
they are loaded directly onto ships 
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One of three global enterprise suppliers expected to supply approximately 33% of global demand by 2019

Leading Producer and Global Supplier of Bioenergy 
Products in a Rapidly Growing Global Market

Nameplate Production Capacity of Global Industrial Wood Pellet Suppliers 
(2019, 000s of MT per annum) 1

We are one of only three global enterprise 
suppliers in a fragmented marketü

Major utilities demand reliable, long term 
supply from counterparties with established 

operational capabilities
ü

Trusted supplier to the global utility marketü

Source: Hawkins Wright  —The Outlook for Wood Pellets, No. 13, Quarter 3 2017, publicly available disclosure.
1 Nameplate capacity includes capacity under construction or financed for completion by 2019.
2 Excludes capacity associated with Enviva’s pending acquisition of The Navigator Company’s Greenwood Facility (460,000 MTPA).
3 Companies provide pellets for industrial & heating end markets. 
4 Westervelt’s capacity is the Aliceville plant that Pinnacle has 70% interest in.

Industry consolidating around three global suppliers with scale and capabilities required to service 
major global utilities

• Growth in potential demand expected to be driven by major utilities, concentrating procurement around global 
enterprise suppliers
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Enviva

Graanul

Pinnacle

Drax Biomass

RWE (Georgia Biomass)

FRAM

Highland Pellets

German Pellets (Texas)

The Navigator Company

Tanac SA (Brazil)

Pacific BioEnergy

Westervelt

Zilkha Biomass

Plantation Energy

Global 
Enterprise
Suppliers

Captive 
Utility 

Suppliers

Smaller 
Regional  & 
Merchant 
Suppliers

Denotes capacity under construction 

# of 
8

13
9

3
1

3
2

1
1

1
1
1
1

2

3

Represents Aliceville and Smithers

1

4



7

Integrated network and scale create significant barriers to entry and 
position Pinnacle as a lowest quartile cost supplier to Europe and Asia 

Pellet Facility           Expansion Facility          Port           Office

Scaling our platform

Strategically located production facilities¹

Fibreco³

Entwistle

Smithers²8

7

B

1. Includes Aliceville facility, the acquisition of which is expected to close in 
October 2018.

2. Houston, Lavington, Aliceville and Smithers are partially owned facilities.
3. Pinnacle is not the owner of Fibreco or Mobile.

WestviewA

Houston²1 Burns Lake2 Williams Lake4 Lavington²5 Armstrong6Meadowbank3

Alabama

Mobile, AL Aliceville²C 9

9
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YTD 2018, $2.7 billion was added to the backlog

Contracted Production Profile

Highly contracted revenue and backlog momentum

Long Term Contracted Revenue

• 106% of our production capacity is fully contracted through 2021 and nearly 98% through to 2026 (on an 
aggregated basis)
− Contracted backlog at $5.4bn as of September 11, 2018. This reflects an increase of 80% from contracted 

backlog of $3.0bn at the end of Fiscal 2017
• We continue to advance contract negotiations with additional counterparties focused on long-term supply

108% 105% 101% 112%
99% 94% 93% 88% 83%

0% 0% 0%
0% 21% 24% 23% 23% 23%

2018E 2019E 2020E 2021E 2022E 2023E 2024E 2025E 2026E

Contracted Production Contracts Subject to Extension Option
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Proven Project Development Capabilities and 
Attractive Project Pipeline

Strong track record of successful project development

Note: Run-Rate EBITDA is the incremental annual earnings, before depreciation and amortization, 
finance expense and provision for income taxes, the Company expects to generate from the project.
1    Represents Pinnacle’s proportionate share of the midpoint of Smithers project cost estimate of $21 to $23 million (70% share, remaining 30% owned by West Fraser).
2    Includes wholly-owned, partially-owned and in-development facilities (please refer to the Annual Information Form dated March 21, 2018 for further detail). Additional 270,00 MTPA is from Aliceville facility.
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Experienced Management Team 

Driving Operational Efficiencies 

Same-facility production growth of 18% from Fiscal 2014 to Fiscal 2017ü

Awards

“Owning safety” culture with  > 90% MIR improvement since Fiscal 2014ü

Delivered significant growth projects on time and on budget, including Lavington and 

to-date progress with Entwistle
ü

Revenue and Adjusted EBITDA CAGRs of 13% and 46% from Fiscal 2014 to Fiscal 2017ü

Contracted revenue backlog of $5.4 billion as at September 11, 2018ü

Exporter of the Year 

2013

Export Award Manufacturing MVP 

Award 2016

Rob McCurdy

Pacific Region 2017

Scott Bax

Top 36 Most Influential 

Leaders in the Biomass 

Industry in 2016

Key accomplishments of the management team
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Growth 
Strategy
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Selecting logistically 
advantageous locations2

Identified Growth Projects

Project Identification and
Initial Evaluation

1.0 – 1.5 million MTPA 

Conceptual Design 
and Engineering

Final Development 
and Construction

395,000 MTPA  
Aliceville and

Smithers
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Development Blueprint Development FunnelQualifications Before a Capital Project 
is Undertaken

Securing long term sales 
agreements for our production 

output
1

Obtaining all permits and 
authorizations4

Utilizing proven engineering, 
design, construction, and 
commissioning program

5

Securing a sustainable long 
term supply of wood fibre3

Customer demand driving development funnel

1

2

3
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Significant room to grow

Future Growth

BC
AB QC

GAAL
MS

LATX

OR

WA

SC
NC

NL

NB
NS

PEI

FL

Satisfy end market demandü

Leverage development and 
operational expertiseü

Enhance geographic, customer and 
wood fibre supply diversityü

• We have identified and intend to pursue several new production development opportunities in geographies such as 
Western Canada, Eastern Canada, U.S. Southeast, and the U.S. Pacific Northwest

• Strategic acquisition targets are assessed based on the quality of the asset, price and ability to integrate within our 
network of production facilities

Proven ability to exploit growth opportunities

Support fibre suppliersü


